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• Record high quarterly and full year Order Intake 

• Return to growth in 2025, revenues up 12% VPY

• Significantly improved profitability in 2025,
operative EBIT up MEUR 14 VPY

• Positive operating cash flow in Q4

• Another strong quarter for North America

• Entering 2026 with MEUR 141 in backlog
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MEUR

% Year-
on-Year

Order intake Revenue

71.9
+0.2%
251.3
+12%

95.1
+40%
303.5
+39%

Q4 2025 Highlights:
Record order intake builds momentum into 2026

Q4

MEUR

% Year-
on-Year

2025
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New eBus and eTruck2 
registrations 

Source: Kempower estimates based on data from European Automobile Manufacturers' Association (acea), KellyBook-Cox Automotive, EcoMovement
1)  Excludes Canada due to data reporting lag
2) Includes medium and heavy weight commercial vehicles

        

      

      

      

     

      

     

    

        

       

       

      

      

      

      

    

New public DC fast 
charging installations

• Currently most public installations serve passenger cars.
• Public truck charging is still in the early stages of rollout, 

but adoption is accelerating rapidly.

New BEV registrations1  
(Passenger cars, million units)

+30%  

-2%  

+9%  

+39%  

+56%  

-5%  

North 
America

Europe

Market update:
Underlying drivers robust, despite varying conditions across 
regions



Our priorities
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Winning
with customers

Operational
excellence

Winning Culture and Team

Differentiated 
technology through 
innovation



Winning with customers
Fueling growth with new customers and expanding reach

Continued growth
from new customers

Strong momentum in North 
America and Europe outside 

Nordics

• 17 new customers added in Q4, and 71 in 2025
• Approx. 49% of orders originated from new 

customers acquired during 2024 and 2025

        

   

   

   

  

  

   

   

  

Share of total revenue

Broad-based,
global growth

Nordics
Europe outside Nordics

APAC & MEA
North America
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North 
America

Continental 
Europe

APAC

Nordics

North
America

APAC
& MEA

2024 2025

68

64
19

82

27
13

YoY%

-17%

+137%
+45%

Order intake by regions, MEUR

Europe
(outside Nordics) 15296 +58%
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Winning with customers
Driving electrification across segments and regions

Circle K site with EV 
chargers only, no fuel 
pumps, 10 DC charging 
points each capable of 
delivering up to 400kW

Austria’s largest bus 
charging hubs with 54 DC 
charging points, can be 
expanded to 84 charging 
points  

28 DC charging points 
with dynamic power 
allocation at Amsterdam 
Schiphol Airport

Public charging Public charging Bus fleet Airport ground fleet 

Nether
-landsSweden

North 
America Austria

5 GET Charged Fast EV 
Charging stations across 
Queens and Long Island, 
N.Y. 



Differentiated technology through innovation
Leading the truck charging and MCS revolution

• MCS charging sites across 
Sweden, Norway, Denmark, 
Finland 

• Distributed charging 
architecture

• Case: CircleK in Sweden
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• First Mega Satellite operational 
in France

• Ultra high power 
• Heavy-duty charging ready

• One of world’s largest 
port-based MCS sites

• DP World London Gateway 
• 12 Kempower MCS installed
• Kalmar electric straddle carriers 

charged

MCS in Nordics Landmark Alpine deployment Port deployment in UK



• Launched a comprehensive product 
cost-reduction program in H2’25

• To improve unit cost economics and 
defend gross margins

• End-to-end value chain focus

• Initial results and savings materialized 
in Q4, expect benefits to ramp up 
through 2026
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Supply chain Factories

Operational excellence
Embedding cost excellence across the value chain

Product Design

• Multi sourcing
• Strategic supplier 

relationships

• Labor productivity
• Automation
• Lean workflows

• Platforming
• Design-to-cost
• Tech improvements

Operational and Cost Excellence



Gold in EcoVadis

Kempower received                 
ISO 27001    

certification for the          
second year in a row.

Cybersecurity Leadership

The electricity delivered to vehicles 
through Kempower chargers           

~ doubled                                          
from ∼396,700 MWh in 2024 to 

∼776,000 MWh in 2025

2x Electricity Delivered

Kempower’s score in the 
top 5%                                                

of all the companies rated 
by EcoVadis.

397,000

776,000

2020 2021 2022 2023 2024 2025
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Sustainability and ESG
Powering a cleaner tomorrow

MWh



Kempower’s outlook for 2026

Kempower expects:
• 2026 revenue is expected to grow between 10% - 30% compared to year 2025, 

assuming no major impact from foreign currency exchange rates (revenue 2025: EUR 
251.3 million). 

• 2026 operative EBIT is expected to improve significantly compared to year 2025. 
(operative EBIT 2025: EUR -12.4 million).

• Kempower continues to invest in areas aligned to our strategic priorities – technology, 
sales, and services. These enable Kempower’s stronger market position in the long-
term but weigh on profitability in the short-term.
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Building 
momentum
into 2026

Strengthening
market & 
technology 
position

Financial 
discipline and 
cost excellence 

Summary

•Returned to growth 
(+12% VPY) in 2025 

•Record order intake 
in Q4 and FY’25 – 
strong growth across 
most regions

•Continued new 
customer wins and 
share gain

• Extending 
technological 
leadership in DC 
fast charging

•Significant 
improvement in 
operative EBIT in 2025

• Product cost 
excellence program 
launched – aimed at 
defending/ growing 
gross margins

Plugit’s first public MCS charging 
station in Kotka, Finland
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Q4 2025 
Financials
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*Operative EBIT = EBIT – items affecting comparability of operating profit/loss (items can arise from, e.g. external advisory costs 
related to capital reorganization & strategic projects)

• In Q4, demand was broad based
across key segments and regions.

• Order intake increased by 40%
in Q4 and reached a record MEUR 304 for 
the full year. 

• Q4 revenue growth of 0.2% was modest 
due to the exceptionally strong 
comparison period, excluding foreign
exchange impact the revenue increase 
was 2%.

• Operative EBIT was negative driven
by lower gross margin and temporary 
higher personnel cost. 

• Q4 operating cash flow was positive

Comments

Key figures
EUR million Q4/2025 Q4/2024 2025 2024

Order backlog 141.3 95.0 141.3 95.0

Order intake 95.1 67.8 303.5 218.3

Revenue 71.9 71.7 251.3 223.7

Revenue growth, % 0.2% -13% 12% -21%

Gross profit 32.8 35.6 119.6 109.0

Gross profit margin, % 45.6% 49.6% 47.6% 48.7%

Operative EBIT -3.6 0.8 -12.4 -26.4

Operative EBIT margin, % -5.0% 1.1% -4.9% -11.8%

Profit/loss for the period -3.3 0.5 -12.4 -23.2

Cash flow from operating activities 3.1 12.4 3.4 -23.4

Investments 2.9 2.8 8.2 18.8

Net debt -19.2 -23.8 -19.2 -23.8

Headcount end of period 825 786 825 786
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Order intake reached all-time highs

Comments

• Order intake reached all-time highs 
of EUR 95.1 million in Q4 and EUR 
303.5 million for 2025

• In Europe (outside Nordics) order 
intake grew by +45%

• In North America Q4 order intake 
grew by +85% 

• In APAC & MEA Q4 order intake 
decreased by -9%

• In the Nordics, Q4 order intake grew 
by +25%

• Order backlog, highest ever of EUR 
141.3 million, majority will be 
recognized as revenue in 2026 and 
2027.                    

    

     

     

     

     

    

    

    

    

    

    

    

    

    

    

    

    

    

    

    

    
     

    

    

    
  

  

  

  

Order intake by quarter (EUR million)
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• Revenue was stable in Q4, 
increasing by 0.2%, and grew 
by 12% for the full year 2025. 

• Europe outside Nordics was 
52% of Q4 revenue. 

• North America’ represented 
11% of Q4 revenue.

• All geographical regions 
except Nordics grew Orders 
and Revenue significantly 
during 2025.

Revenue by geographical area (EUR million)

                    

    

     

     

     

     

    

          

    

      

     

     

    

    

    

    

    

    

    

     

    

    

     

    

     

    

             

                              

                                
      

       

Comments

Strong revenue growth for the year 
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Gross profit margin (%)

• Gross profit margin for Q4 
decreased to 45.6% (49.6%) and 
47.6% for 2025 (48.7%)

• The decrease resulted primarily 
from sales price erosion, including 
some geographic and sales mix 
effects, as well as temporary 
operational inefficiencies.

• Unit cost-reduction program was 
launched in the second half of 
2025 -the first savings started to 
materialize in Q4,.

Comments

Gross margin % at healthy level

47.1%
46.5%

52.1%

48.7%

47.6%

43%

44%

45%

46%

47%

48%

49%

50%

51%

52%

53%

2021 2022 2023 2024 2025

Gross profit margin (%)
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Operating cash flow (EUR million) Operative EBIT (EUR million)

                    

     

   

   

    

     
                    

   

    

    

    

     

Comments

• Q4 operating cash flow was 
positive EUR 3.1 million and 
2025 operating cash flow 
improved to EUR 3.4 million 
driven by improved 
profitability. 

• Q4 operative EBIT negative by 
EUR 3.6 million resulted from 
weaker gross profit margin 
and higher personnel 
expenses.

• Personnel expenses increased 
primarily due to higher bonus 
accruals of EUR 3.3 million. 

• 2025 operative EBIT improved 
significantly. 

Positive cash flow and significantly improved profitability
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