IMPORTANT NOTICE
THIS OFFERING IS AVAILABLE ONLY TO INVESTORS WHO ARE LOCATED OUTSIDE OF THE UNITED STATES.

IMPORTANT: You must read the following before continuing. The following applies to the offering circular (the “Offering Circular”)
following this page and you are therefore advised to read this page carefully before reading, accessing or making any other use of the
Offering Circular. In accessing the Offering Circular, you agree to be bound by the following terms and conditions, including any
modifications to them any time you receive any information from the Company or the Managers (each as defined in the Offering Circular)
as a result of such access.

NOTHING IN THIS ELECTRONIC TRANSMISSION CONSTITUTES AN OFFER OF SECURITIES FOR SALE IN THE UNITED
STATES OR ANY OTHER JURISDICTION WHERE IT IS UNLAWFUL TO DO SO. THE OFFER SHARES (AS DEFINED IN THE
OFFERING CIRCULAR) HAVE NOT BEEN, AND WILL NOT BE, REGISTERED UNDER THE UNITED STATES SECURITIES
ACT OF 1933, AS AMENDED (THE “U.S. SECURITIES ACT”), OR THE SECURITIES LAWS OF ANY STATE OF THE
UNITED STATES OR OTHER JURISDICTION, AND THE OFFER SHARES MAY NOT BE OFFERED OR SOLD, DIRECTLY
OR INDIRECTLY, WITHIN THE UNITED STATES, EXCEPT PURSUANT TO AN EXEMPTION FROM, OR IN A
TRANSACTION NOT SUBJECT TO, THE REGISTRATION REQUIREMENTS OF THE U.S. SECURITIES ACT AND
APPLICABLE STATE OR LOCAL SECURITIES LAWS.

THE ATTACHED OFFERING CIRCULAR MAY NOT BE FORWARDED OR DISTRIBUTED TO ANY OTHER PERSON AND
MAY NOT BE REPRODUCED IN ANY MANNER WHATSOEVER AND, IN PARTICULAR, MAY NOT BE FORWARDED TO
ANY U.S. ADDRESS. ANY FORWARDING, DISTRIBUTION OR REPRODUCTION OF THE OFFERING CIRCULAR OR THIS
TRANSMISSION IN WHOLE OR IN PART IS UNAUTHORISED. FAILURE TO COMPLY WITH THIS DIRECTIVE MAY
RESULT IN A VIOLATION OF THE U.S. SECURITIES ACT OR THE APPLICABLE LAWS OF OTHER JURISDICTIONS. IF
YOU HAVE GAINED ACCESS TO THIS TRANSMISSION CONTRARY TO ANY OF THE FOREGOING RESTRICTIONS, YOU
ARE NOT AUTHORISED AND WILL NOT BE ABLE TO PURCHASE ANY OF THE OFFER SHARES DESCRIBED IN THE
OFFERING CIRCULAR.

The Offering Circular does not constitute an offer of the securities to the public in the United Kingdom. No prospectus has been or will
be approved in the United Kingdom in respect of the securities. In the United Kingdom, the Offering Circular may only be distributed
to, and is directed only at (a) persons who have professional experience in matters relating to investments falling within article 19(1) of
the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”) or (b) high net worth entities falling
within article 49(2)(a) to (d) of the Order, and other persons to whom it may be lawfully communicated, falling within article 49(1) of
the Order (all such persons together being referred to as “relevant persons”). Any person who is not a relevant person should not act or
rely on this document or any of its contents.

Confirmation of your representation: In order to be eligible to view the Offering Circular or make an investment decision with respect
to the Offer Shares, prospective investors must be located outside the United States. The Offering Circular is being sent to you at your
request and, by accessing the Offering Circular, you shall be deemed to have represented to the Company and the Managers that:

) you understand and agree to the terms set out herein;

2) you consent to delivery of the Offering Circular by electronic transmission;

3) you are permitted under applicable law and regulation to receive the Offering Circular;

“) you and any customers you represent are purchasing the Offer Shares in an offshore transaction (within the meaning of

Regulation S under the U.S. Securities Act), and the electronic mail address that you gave us and to which this transmission
has been delivered is not located in the United States, its territories and possessions, any State of the United States or the
District of Columbia;

5) if you are located in the United Kingdom, you are (a) a relevant person and/or (b) a relevant person who is acting on behalf of
(1) relevant persons in the United Kingdom and/or (2) qualified investors (as defined under Article 2 of the Prospectus
Regulation (as defined in the Offering Circular)) in the European Economic Area (the “EEA”);

(6) if you are located in any Member State of the EEA other than Finland (each a “Relevant Member State”) you are a qualified
investor (as defined under Article 2 of the Prospectus Regulation) or otherwise eligible to participate in the Offering pursuant
to the Offering Circular (and/or are acting on behalf of such persons); and

7 if you are not located in a Relevant Member State, the electronic mail address that you gave us and to which this transmission
has been delivered is not located in any Relevant Member State.

You are reminded that the Offering Circular has been delivered to you on the basis that you are a person into whose possession the
Offering Circular may be lawfully delivered in accordance with the laws of the jurisdiction in which you are located and you may not,
nor are you authorised to, deliver the Offering Circular to any other person.

The Offering Circular has been sent to you in electronic form. You are reminded that documents transmitted via this medium may be
altered or changed during the process of electronic transmission and consequently none of the Company, the Managers, any person who
controls them or any director, officer, employee or agent of them or affiliate of any such person accepts any liability or responsibility
whatsoever in respect of any difference between the Offering Circular distributed to you in electronic format and the hard copy version
available to you upon request from the Company.



OFFERING CIRCULAR

@ KEMPOWER

Kempower Corporation

Listing to Nasdaq First North Growth Market Finland maintained by Nasdaq Helsinki Ltd
Offering of approximately EUR 87 million
Subscription Price EUR 5.74 per Offer Share

This offering circular (the “Offering Circular”) has been prepared in connection with the initial public offering of Kempower Corporation (the
“Company”), a public limited liability company incorporated in Finland. In the share issue, the Company aims to raise gross proceeds of approximately
EUR 87.0 million by offering new shares in the Company (the “New Shares”) for subscription (the “Offering”). The Company will issue preliminarily
up to 15,156,795 New Shares. The subscription price for the Offer Shares (as defined below) is EUR 5.74 per Offer Share (the “Subscription Price”).

The Offering consists of (i) a public offering to private individuals and entities in Finland (the “Public Offering”) and (ii) an institutional offering to
institutional investors in Finland and, in accordance with applicable laws, internationally (the “Institutional Offering”).

The Company is expected to grant to Carnegie Investment Bank AB, Finland Branch (“Carnegie”), acting as stabilising manager (the “Stabilising
Manager”), an over-allotment option, exercisable within 30 days from commencement of trading in the shares in the Company (the “Shares”) on the
Nasdagq First North Growth Market Finland maintained by Nasdaq Helsinki Ltd (“Nasdaq Helsinki”) (the “First North Growth Market”), which would
entitle the Stabilising Manager to subscribe for a maximum of 2,273,519 additional new Shares (the “Optional Shares”) at the Subscription Price solely
to cover over-allotments in connection with the Offering (the “Over-allotment Option”). The Stabilising Manager and the Company are expected to
agree on a share issue and share return arrangement related to stabilisation in connection with the Offering. Pursuant to such arrangement, the Stabilising
Manager may subscribe for a number of new Shares (the “Additional Shares” and together with the New Shares, the “Offer Shares”) equal to the
maximum number of Optional Shares to cover any possible over-allotments in connection with the Offering.

Certain funds managed by WIP Asset Management Ltd, Varma Mutual Pension Insurance Company, Evli Fund Management Company Ltd, for and on
behalf of funds under its management and/or asset management clients, Ilmarinen Mutual Pension Insurance Company, Nordea Life Assurance Finland
Ltd, Julius Tallberg Corp., Danske Invest Finnish Equity Fund, certain funds managed by Sp-Fund Management Company Ltd and Kempinvest Oy (each
a “Cornerstone Investor” and together, the “Cornerstone Investors”) have each separately given subscription undertakings in relation to the Offering,
under which they commit, subject to certain customary provisions, to subscribe for Offer Shares in the amount of approximately EUR 53 million in total
in the Offering, provided that that the value of the Company’s outstanding Shares prior to the Offering does not exceed EUR 219 million. For additional
information, see “Terms and Conditions of the Offering—Special Terms and Conditions Concerning the Institutional Offering—Subscription
Undertakings”.

Carnegie has been appointed to act as sole global coordinator and bookrunner for the Offering (the “Global Coordinator”). In addition, the Company
has appointed Nordnet Bank AB (“Nordnet”) as the subscription place in the Public Offering.

The subscription period for the Public Offering will commence on 2 December 2021, at 10:00 a.m. (Finnish time) and end on or about 10 December 2021,
at 4:00 p.m. (Finnish time). The subscription period for the Public Offering may be, in the event of an oversubscription, discontinued earliest on
9 December 2021, at 4:00 p.m. (Finnish time). The subscription period for the Institutional Offering will commence on 2 December 2021, at 10:00 a.m.
(Finnish time) and end on or about 13 December 2021, at 10:00 a.m. (Finnish time). The subscription period for the Institutional Offering may be, in the
event of an oversubscription, discontinued earliest on 10 December 2021, at 4:00 p.m. (Finnish time). For directions for subscription and full terms and
conditions of the Offering, see “Terms and Conditions of the Offering”.

Before the Offering, the Shares have not been subject to trading on a regulated market or multilateral trading facility. The Company will submit an
application to Nasdaq Helsinki for the Shares to be listed on the First North Growth Market with the trading code KEMPOWR (ISIN
code: FI4000513593). Trading of the Shares on the First North Growth Market is expected to commence on or about 14 December 2021 (the “First
North Listing”). Alexander Corporate Finance Oy will act as the Company’s certified adviser (the “Certified Adviser”) referred to in the Nasdaq First
North Growth Market Rulebook (the “First North Rulebook™).

The First North Growth Market is a registered small and medium-sized enterprise (“SME ) growth market, in accordance with the Directive on Markets
in Financial Instruments (EU 2014/65) (the “Directive on Markets in Financial Instruments”) as implemented in the national legislation of Denmark,
Finland and Sweden, operated by an exchange within the Nasdaq group. Issuers on the First North Growth Market are not subject to all the same rules
as issuers on a regulated main market, as defined in European Union (the “EU”) legislation (as implemented in national law). Instead they are subject
to a less extensive set of rules and regulations adjusted to small growth companies. The risk in investing in an issuer on the First North Growth Market
may therefore be higher than investing in an issuer on the main market. All issuers with shares admitted to trading on the First North Growth Market
have a Certified Adviser who monitors that the rules are followed. Nasdaq Helsinki approves the application for admission to trading.

The Shares have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended (the “U.S. Securities Act”), or under the securities
laws of any state of the United States and accordingly, may not be offered or sold, directly or indirectly, in or into the United States. The Offer Shares are
being offered and sold outside the United States in compliance with Regulation S under the U.S. Securities Act (“Regulation S”). This Offering Circular
may not be published or distributed in or into the United States, Australia, Canada, Hong Kong, Japan, New Zealand, Singapore, South Africa or any
other jurisdiction in which it would not be permissible to make an offer of the Shares. The Offer Shares may not be offered, sold, resold, transferred or
delivered, directly or indirectly, in or into any such countries.

For certain risk factors involved in investing in the Shares, see “Risk Factors”.

Sole Global Coordinator and Bookrunner
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The date of this Offering Circular is | December 2021.



IMPORTANT INFORMATION

In this Offering Circular, any reference to the “Company” means Kempower Corporation and “Kempower” and “Group” mean Kempower Corporation
and its subsidiaries on a consolidated basis, except where it is clear from the context that the term means Kempower Corporation or a particular subsidiary
or business unit only. Kempower is a subsidiary of Kemppi Group Oy and, therefore, part of the Kemppi Group Oy group (the “Kemppi Group”) (for
more information, see “Major Shareholders—Kemppi Group Oy”). References relating to the shares and share capital of the Company or matters of
corporate governance refer to the shares, share capital and corporate governance of Kempower Corporation. Carnegie has been appointed to act as the
Global Coordinator for the Offering.

The Company has prepared and published this Offering Circular in order to offer Shares to the public and list the Shares on the First North Growth
Market. This Offering Circular has been prepared in accordance with the Finnish Securities Markets Act (746/2012, as amended, the “Finnish Securities
Markets Act”), Regulation (EU) 2017/1129 of the European Parliament and of the Council of 14 June 2017 (as amended, the “Prospectus Regulation”),
Commission Delegated Regulation (EU) 2019/979 of 14 March 2019, supplementing Regulation (EU) 2017/1129 of the European Parliament and of the
Council with regard to regulatory technical standards on key financial information in the summary of a prospectus, the publication and classification of
prospectuses, advertisements for securities, supplements to a prospectus, and the notification portal, and repealing Commission Delegated Regulation
(EU) No 382/2014 and Commission Delegated Regulation (EU) 2016/301, as amended, Commission Delegated Regulation (EU)2019/980 of
14 March 2019 (Annexes 1 and 11), supplementing Regulation (EU) 2017/1129 of the European Parliament and of the Council as regards the format,
content, scrutiny and approval of the prospectus to be published when securities are offered to the public or admitted to trading on a regulated market,
and repealing Commission Regulation (EC) No 809/2004, as amended, and the regulations and guidelines issued by the Finnish Financial Supervisory
Authority (the “FIN-FSA”).

This Offering Circular also contains a summary in the format required by Article 7 of the Prospectus Regulation. This Offering Circular is an English
language translation of the Finnish language summary and prospectus (the “Finnish Prospectus”), and they contain the same information, with the
exception of certain information directed at investors outside of Finland. The FIN-FSA has approved the Finnish Prospectus as the competent authority
under the Prospectus Regulation. The FIN-FSA only approves the Finnish Prospectus as meeting the standards of completeness, comprehensibility and
consistency imposed by the Prospectus Regulation. Approval by the FIN-FSA of the Finnish Prospectus should not be considered as an endorsement of
the issuer that is the subject of the Finnish Prospectus. Investors should make their own assessment as to the suitability of investing in the securities. The
record number of the FIN-FSA’s approval of the Finnish Prospectus is FIVA 83/02.05.04/2021. The English language Offering Circular has not been
approved by the FIN-FSA. In the event of any discrepancies between the Finnish Prospectus and this English language Offering Circular, the Finnish
Prospectus shall prevail.

Shareholders and prospective investors should rely solely on the information contained in this Offering Circular as well as on the company releases
published by the Company. Neither the Company nor the Global Coordinator have authorised anyone to provide any information or give any statements
other than those provided in this Offering Circular. Delivery of this Offering Circular shall not, under any circumstances, indicate that the information
presented in this Offering Circular is correct on any day other than the date of this Offering Circular (excluding historical financial information), or that
there would not be any changes in the business of Kempower after the date of this Offering Circular. However, if a significant new factor, material mistake
or material inaccuracy, which may affect the assessment of the Offer Shares, is discovered in this Offering Circular, the Finnish Prospectus will be
supplemented in accordance with the Prospectus Regulation. If the Finnish Prospectus is supplemented, the supplement and its English language
translation will be published through a company release. Information given in this Offering Circular is not a guarantee or grant for future events by
Kempower or the Global Coordinator, and shall not be considered as such. Unless otherwise stated, any estimates with respect to market development
relating to Kempower or its industry are based upon the reasonable estimates of the Company’s management.

The validity of the Finnish Prospectus expires when the public offering of the Offer Shares ends. Responsibility to supplement the Finnish
Prospectus in accordance with the Prospectus Regulation in the event of significant new factors, material mistakes or material inaccuracies does
not apply when the Finnish Prospectus is no longer valid.

In a number of countries, in particular in the United States, the United Kingdom, Australia, Canada or Japan, the distribution of this Offering Circular
and the offer of the Offer Shares are subject to restrictions imposed by law (such as registration, admission, qualification and other regulations). The offer
to subscribe for or purchase the Offer Shares does not include persons in any jurisdiction where such an offer would be illegal. No action has been or will
be taken by the Company or the Global Coordinator to permit the possession or distribution of this Offering Circular (or any other offering or publicity
materials or application form(s) relating to the Offering) in any jurisdiction where such distribution may otherwise lead to a breach of any law or regulatory
requirement.

The Offer Shares may not be offered or sold, directly or indirectly, and neither this Offering Circular nor any documents relating to the Offer Shares nor
any advertisements may be distributed or published in any jurisdiction in which this would violate any laws or regulations. No action has been or will be
taken by the Company or the Global Coordinator to permit the public offering of the Offer Shares outside Finland. The Company and the Global
Coordinator urge that any person who receives this Offering Circular into their possession acquire adequate information of these restrictions and comply
with them. Further information with regard to restrictions on offers, sales and deliveries of the Offer Shares and the distribution of this Offering Circular
and other offering material relating to the Offer Shares is set out in “Selling and Transfer Restrictions”.

The Shares have not been, and will not be, registered under the U.S. Securities Act, or under the securities laws of any state of the United States and
accordingly, may not be offered or sold, directly or indirectly, in or into the United States (as defined in Regulation S). The Shares are being offered and
sold outside the United States in compliance with Regulation S. This Offering Circular may not be published or distributed in or into the United States,
Australia, Canada, Hong Kong, Japan, New Zealand, Singapore, South Africa or any other jurisdiction in which it would not be permissible to make an
offer of the Shares. The Shares may not be offered, sold, resold, transferred or delivered, directly or indirectly, in or into any such countries.

Neither the Company nor the Global Coordinator accept any legal responsibility for persons who have obtained this Offering Circular in violation of
these restrictions, irrespective of whether these persons are prospective subscribers or purchasers of the Shares.

The Company reserves the right, at its sole and absolute discretion, to reject any subscription of the Shares that the Company or its representatives believe
may give rise to a breach or violation of any law, rule or regulation.

The Global Coordinator is acting exclusively for the Company and no one else in connection with the Offering. It will not regard any other person
(whether or not a recipient of this Offering Circular) as its respective client in relation to the Offering. The Global Coordinator will not be responsible to
anyone other than the Company for providing the protections afforded to its respective clients nor for giving advice in relation to the Offering or any
transaction or arrangement referred to in this Offering Circular.

Investors must not construe the contents of this Offering Circular as legal, investment or tax advice. Each investor should consult such investor’s own
counsel, accountant or business advisor as to legal, investment and tax advice and related matters pertaining to the Offering, if they deem it necessary.
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SUMMARY
Introduction

This summary should be read as an introduction to this Offering Circular. Any decision to invest in the Offer Shares should
be based on consideration of this Offering Circular as a whole by the investor. An investor could lose all or part of the
invested capital. Where a claim relating to the information contained in this Offering Circular is brought before a court,
the plaintiff investor might, under the national legislation of the member states, have to bear the costs of translating this
Offering Circular before the legal proceedings are initiated. Civil liability attaches only to those persons who have tabled
the summary including any translation thereof, but only if the summary is misleading, inaccurate or inconsistent when read
together with the other parts of this Offering Circular or where it does not provide, when read together with the other parts
of this Offering Circular, key information in order to aid investors when considering whether to invest in the Offer Shares.

The identity and contact details of the issuer are:

COMPANY ...ttt ettt ettt nee et ae e seeeeenees Kempower Corporation

Business identity code..........ceoveiirienienieniee e 2856868-5

Legal entity identifier (“LEI code™)..........ccccccevvirineenrne. 743700EIGO9TDB5QNZS09

DOMICIIE ..t e Lahti, Finland

Registered office........cccoiiririiieiieee e Hennalankatu 71, FI-15810 Lahti, Finland

Before the Offering, the Shares have not been subject to trading on a regulated market or multilateral trading facility. The
Company will submit an application to Nasdaq Helsinki for the Shares to be listed on the First North Growth Market with
the trading code KEMPOWR (ISIN code: FI4000513593). Trading of the Shares on the First North Growth Market is
expected to commence on or about 14 December 2021.

The FIN-FSA has, in its capacity as competent authority under the Prospectus Regulation, approved the Finnish Prospectus
on the date of approval on 1 December 2021. The record number of the FIN-FSA’s approval of the Finnish Prospectus is
FIVA 83/02.05.04/2021. The FIN-FSA’s address is P.O. Box 103, FI-00101 Helsinki, Finland, its telephone number is
+358 9 183 51 and its email address is kirjaamo@finanssivalvonta.fi.

Key Information on the Issuer
Who is the Issuer of the Securities?

Kempower is a Finnish public limited liability company organised under the laws of Finland and domiciled in Lahti,
Finland. Kempower was registered in the trade register maintained by the Finnish Patent and Registration Office (the
“Trade Register”) on 9 October 2017, its business identity code is 2856868-5 and its LEI code is
743700EIG9TDBS5SQNZS09.

Principal Activities

Kempower is a Finnish electric vehicle (“EV”) fast charging equipment and solutions manufacturer and provider striving
for rapid growth. Kempower is a subsidiary of Kemppi Group Oy and, therefore, part of the Kemppi Group, a Finnish
family business. Kemppi Oy, founded in 1949, another subsidiary of Kemppi Group Oy, operating in more than
70 countries, is one of the technology leaders in the arc welding industry, and its consolidated revenue was approximately
EUR 140,000 thousand in 2020. Kempower designs, manufactures and sells direct current (“DC”) fast charging devices,
solutions and services for EVs, such as personal and commercial vehicles, mobile off-highway machinery, and electric
marine vessels and boats. Kempower offers a wide range of solutions to suit all EV fast charging needs — from public
parking spaces to bus depots and end stops, for heavy-duty commercial and other EVs as well as ports and charging of
electric marine vessels and boats. The modular, scalable and flexible design of Kempower’s products, combined with the
systems’ ability to handle several vehicles’ dynamic fast charging simultaneously, serves in particular customer groups
that require or benefit from charging systems with multiple, high-power charging devices. Kempower strives to enable a
cleaner and smarter future by providing high-quality charging solutions and its mission is to enable clean mobility by
utilizing Kemppi Oy’s 70 years of experience in demanding conditions of electric power supply.

Kempower’s main geographic markets include Finland, Sweden, Norway and Denmark (together, the “Nordics”), which
accounted for 70 percent of Kempower’s revenue for the year ended 31 December 2020 and 90 percent of consolidated
revenue for the nine months ended 30 September 2021, and the rest of Europe, which accounted for 27 percent of
Kempower’s revenue for the year ended 31 December 2020 and 10 percent of consolidated revenue for the nine months
ended 30 September 2021. Kempower’s charging solutions have been delivered to more than 30 countries globally, and
revenue outside Europe accounted for 4 percent of Kempower’s revenue for the year ended 31 December 2020 and
1 percent of consolidated revenue for the nine months ended 30 September 2021. Kempower’s growth during the period
under review has been most significant in the Nordics. Kempower’s charging devices are designed and manufactured in




Lahti, Finland, where Kempower’s headquarters and its two production facilities are located as at the date of this Offering
Circular. Kempower aims to transfer certain company functions, including its headquarters and a portion of production, to
new business premises in Lahti, Finland, during 2022, replacing the smaller of its two current production facilities.
Kempower expects the new business premises to enable it to increase its production capacity manifold by 2025 compared
to its production capacity as at the date of this Offering Circular. The other existing production facility neighbours the new
business premises, and Kempower aims to, at first, keep it leased as a storage space, in addition to which it intends to
potentially expand its production there, if additional production capacity is needed in the future.

For the year ended 31 December 2020, Kempower’s revenue was EUR 3,252 thousand, its operating loss (EBIT) was
EUR 2,220 thousand and its profit for the period was EUR 103 thousand. For the nine months ended 30 September 2021,
Kempower’s consolidated revenue was EUR 18,986 thousand, its operating profit (EBIT) was EUR 2,092 thousand and its
profit for the period was EUR 961 thousand. As at 30 September 2021, Kempower had a personnel headcount of 103.
Kempower had an average personnel headcount of 29 for the year ended 31 December 2020, an average of 13 for the year
ended 31 December 2019 and an average of four for the year ended 31 December 2018.

Major Shareholders

The Company is controlled by Kemppi Group Oy (the “Principal Shareholder”) that owns 99.2 percent of the outstanding
Shares and the voting rights as at the date of this Offering Circular. Certain members of Kempower’s personnel own the
remaining 0.8 percent of the outstanding Shares and the voting rights.

Chief Executive Officer and the Management Team

The following table sets forth the members of Kempower’s management team as at the date of this Offering Circular:

Year of

Position Citizenship birth
Tomi Ristimaki........cccccevenvnnee Chief Executive Officer Finland 1975
Sanna Otava........ccceeveveerevennnne. Chief Operating Officer Finland 1975
Jukka Kainulainen..................... Chief Financial Officer Finland 1982
Jussi Vanhanen ..........ccccveueenne. Chief Markets Officer Finland 1972
Mikko Veikkolainen ................. Chief Technology Officer Finland 1970
Tommi Liuska.........cccccvvenneeneen. Chief Sales Officer Finland 1977
Paula Savonen(!) Director, Communications Finland 1976
Petri Korhonen®....................... Chief Engineer Finland 1967
(1) Member of Kempower’s extended management team.
The Board of Directors

The following table sets forth the members of the Company’s Board of Directors as at the date of this Offering Circular:

Year of

Position Citizenship birth
Antti Kemppi ..c..coeeveencnincnnne Chair Finland 1978
Teresa Kemppi-Vasama............ Vice Chair Finland 1970
Tero Era...ccocvenenciiiiiccne Member Finland 1977
Juha-Pekka Helminen ............... Member Finland 1971
Kimmo Kemppi ....cccovevreinieneee Member Finland 1972
Vesa Laisi .cocooereneeieenciceee Member Finland 1957
Eriikka Soderstrom.................... Member Finland 1968

Statutory Auditor

Kempower’s statutory auditor is Ernst & Young Oy (“EY”), Authorised Public Accountants, with Authorised Public
Accountant Toni Halonen as the auditor with principal responsibility. Toni Halonen is registered in the Finnish Register of
Auditors pursuant to Chapter 6, Section 9 of the Finnish Auditing Act (filintarkastuslaki 1141/2015, the “Finnish Auditing
Act”) maintained by the Trade Register.

What is the Key Financial Information Regarding the Issuer?

The selected consolidated financial information set forth below has been derived from Kempower’s unaudited consolidated
financial information as at and for the nine months ended 30 September 2021, prepared in accordance with the Finnish
Accounting Act (1336/1997, as amended, the “Finnish Accounting Act”), the Finnish Accounting Ordinance (1339/1997,
as amended) and the instructions and statements of the Finnish Accounting Board operating under the auspices of the
Ministry of Economic Affairs and Employment (together, the Finnish Accounting Standards (“FAS”)), including the




unaudited comparative financial information as at and for the nine months ended 30 September 2020 (the “Interim
Consolidated Financial Information”) and Kempower’s audited financial statements as at and for the years ended
31 December 2020, 2019 and 2018 prepared in accordance with FAS (the “Audited Financial Statements”, and, together
with the Interim Consolidated Financial Information, the “Financial Statements”).

The following table sets forth Kempower’s key figures as at the dates and for the periods indicated:

As at and for the nine As at and for
months ended 30 September the year ended 31 December
2021 2020 2020 2019 2018
(unaudited) (audited, unless otherwise indicated)

(EUR in thousands, unless otherwise indicated)
Income statement data®

REeVENUE ....oooviiieiie e 18,986 1,293 3,252 327 20
Revenue growth, percent ...........cccccoeveveerrvenenne. 1,369 1,144 8942 1,578? 100®
Operating profit/loss (EBIT).......ccccccecevcenenenene. 2,092 (1,879) (2,220) (2,221) (641)

EBIT margin, percent ............c.ccccevevevevereereenennas 11 (145) (68)@ (679)@ (3,289)®
Profit/loss for the period .........ccceeevevvevverieneenens 961 (1,892) 103 215 205
Earnings per share, basic and diluted®, EUR...... 0.03 (0.05) 0.00@ 0.01®@ 0.01®
Balance sheet data

Total ASSELS ..vvveeeiieceiiieeeiee e 17,082 n.a. 6,232 1,318 465
Total €qUILY ....coveereereieieniieieeecetee e 1,584 n.a. 526 423 208
NEt deb...cviriiiieieieieieee e 6,316 n.a. 2,879 (7))@ (227)®
Cash flow statement data®

Cash flow from operating activities..................... (5,150) (2,235) (2,482) (2,487) (496)
Cash flow from investing activities (786) (342) (467) (169) (179)
Cash flow from financing activities .................... 7,100 2,800 3,400 2,500 900
(1) The historical financial information as at and for the nine months ended 30 September 2021 has been consolidated to include the Company’s

subsidiaries Kempower AS, Kempower GmbH, Kempower B.V. and Kempower Charging Ltd, which were incorporated during 2021. The
historical financial information as at and for the nine months ended 30 September 2020 and as at and for the years ended 31 December 2020,
2019 and 2018 has not been consolidated as the Company had no subsidiaries during these periods.

2) Unaudited.

3) The earnings per share, basic and diluted, figures for the nine months ended 30 September 2021 and 2020 and for the years ended
31 December 2020, 2019 and 2018 have been adjusted retrospectively for the effects of the share issues without consideration as resolved
unanimously by the shareholders of the Company as at 24 September 2021 and 22 November 2021 and the proportion without consideration
of the personnel offering as resolved unanimously by the shareholders of the Company as at 24 September 2021. Taking into account the
abovementioned share issues without consideration, the number of Shares used to calculate earnings per share, basic and diluted, for all periods
indicated was 38,012,686. As at the date of this Offering Circular, the number of Shares is 38,112,606. No dilutive instruments have been
issued.

There are no qualifications in the audit reports relating to the Audited Financial Statements.
What Are the Key Risks that are Specific to the Issuer?
° Kempower is a growth-stage company and it may fail in executing its growth strategy;

° if Kempower is not able to substantially scale up its production capacity, sales activities and increase cooperation
with business partners, it will be unable to achieve its business targets;

° if Kempower is unable to attract and retain key employees and hire qualified management, technical, engineering,
sales and research and development (“R&D”) personnel, its ability to compete and successfully grow its business
would be harmed,;

° Kempower expects to face significant competition in the future as the market for EV charging develops and
Kempower might be outplayed by competitors in the competition phase, which could have a material adverse
effect on Kempower’s business, financial condition and/or results of operations;

° Kempower’s ability to execute its growth strategy and to achieve its financial targets is dependent on Kempower’s
ability to keep up with the rapidly changing technology in the EV charging market;

° Kempower may lose significant customers or fail to build long lasting relationships with market winning
customers;
° delays in the delivery of products and projects could have a material adverse effect on Kempower’s business and

potential technical problems with Kempower’s products could result in considerable warranty claims;

o increases in costs, disruption of supply or shortage of critical components or raw materials could harm
Kempower’s operations;




° Kempower may not be able to ensure compliance with all applicable quality, safety and sustainability requirements
throughout its supply chain; and

° changes to fuel economy standards and financial incentives supporting the EV market, changes in macroeconomic
conditions or the success of alternative fuels may adversely affect the EV market and fast charging sales
opportunities and, thus, the demand for Kempower’s products and services.

Key Information on the Securities
What Are the Main Features of the Securities?

The Shares will be entered into the Finnish book-entry system maintained by Euroclear Finland Ltd (“Euroclear Finland”)
on 2 December 2021. As at the date of this Offering Circular, Kempower has one share class. Each Share entitles its holder
to one vote at the general meetings of shareholders of the Company and Shares carry equal rights to dividends and other
distributions by the Company. The rights attached to the Shares include, among others, pre-emptive rights to subscribe for
new shares in the Company, the right to participate and exercise voting power at the general meetings of shareholders of
the Company, the right to dividend and distribution of other unrestricted equity, and the right to demand redemption at a
fair price from a shareholder that holds shares representing more than 90 percent of all the shares and votes in the Company,
as well as other rights generally available under the Finnish Limited Liability Companies Act (624/2006, as amended) (the
“Finnish Companies Act”). The Shares are freely transferrable. The trading code of the Shares will be KEMPOWR and
the ISIN code will be FI4000513593. The Company will issue preliminarily 15,156,795 New Shares and, as a result of the
Offering, the number of the Shares may increase preliminarily to a maximum of 53,269,401 Shares if all of the New Shares
preliminarily offered in the Offering are subscribed for in full and assuming that the Over-allotment Option will not be
exercised (and to 55,542,920 Shares assuming that the Over-allotment Option will be exercised in full). Offer Shares carry
rights equal to all other Shares and they will entitle their holders to dividends and other distributions of funds (including
the distribution of funds in the event of insolvency of the Company) as well as other rights related to the Shares.

Pursuant to Article 13 of the Company’s articles of association, after the Shares have been admitted to public trading on a
market place, including but not limited to the First North Growth Market, a person whose holdings, either alone or together
with other persons in a way defined in the Company’s articles of association, in the voting rights attached to all the Shares
registered in the Trade Register exceed 30 percent or 50 percent, shall be obliged to make an offer to purchase all the other
Shares issued by the Company and options which entitle the holder to new Shares from the other shareholders and holders
of such options.

The Board of Directors of the Company has adopted a dividend policy pursuant to which no dividends will be distributed
in the short to medium term. In the forthcoming years, the Company will focus on financing the growth and the development
its business. The amount of any dividend to be potentially paid by the Company in any given financial years is, thus,
uncertain and if the Company does not pay any dividend, an investor’s potential return will depend solely on the future
development of the share price.

Where Will the Securities Be Traded?

The Company will submit a listing application to Nasdaq Helsinki for the Shares to be listed on the First North Growth
Market. Trading on the Shares on the First North Growth Market is expected to commence on or about 14 December 2021.

What Are the Key Risks that Are Specific to the Securities?

° The Company does not expect to pay any dividend in the short to medium term and the amount of dividends paid
by the Company in any given financial year is uncertain;

° the First North Listing will result in additional costs for the Company; the Company may fail to implement
functions required from a listed company;

° the interests of the largest shareholder may differ from those of other shareholders;
o the Offering may not be fully subscribed for; and
° the Shares have not been previously subject to public trading, and, thus, the market price of the Shares may be

volatile and an orderly and liquid trading market may not develop.




Key Information on the Offer of the Securities to the Public
Under which Conditions and Timetable Can I Invest in this Security?
General

In the Offering, the Company aims to raise gross proceeds of approximately EUR 87.0 million by offering preliminarily
up to 15,156,795 New Shares for subscription.

The Offering consists of (i) a public offering to private individuals and entities in Finland (i.e., the Public Offering) and
(ii) an institutional offering to institutional investors in Finland and, in accordance with applicable laws, internationally
(i.e., the Institutional Offering). Preliminarily a maximum of 871,080 Offer Shares are offered in the Public Offering.
Preliminarily a maximum of 14,285,715 Offer Shares are being offered in the Institutional Offering. Depending on the
demand, the Company may reallocate Offer Shares between the Public Offering and Institutional Offering in deviation
from the preliminary number of shares without limitation. Notwithstanding the above, the minimum number of Offer
Shares to be offered in the Public Offering will be a number that corresponds to 871,080 Offer Shares or, if the aggregate
number of Offer Shares covered by subscription commitments submitted in the Public Offering is smaller than this, such
aggregate number of Offer Shares as covered by subscription commitments submitted in the Public Offering.

A maximum of 15,156,795 Offer Shares may be issued in the Offering assuming that the Stabilising Manager does not
subscribe for Additional Shares (a maximum of 17,430,314 Offer Shares assuming that the Stabilising Manager subscribes
for the Additional Shares in full). The Offer Shares represent a maximum of approximately 28.5 percent of the Shares after
the Offering assuming that the Over-allotment Option will not be exercised, and assuming that the Company will issue
15,156,795 New Shares (approximately 31.4 percent assuming that the Over-allotment Option will be exercised in full in
which case the Company will issue up to 17,430,314 Offer Shares).

Certain funds managed by WIP Asset Management Ltd, Varma Mutual Pension Insurance Company, Evli Fund
Management Company Ltd, for and on behalf of funds under its management and/or asset management clients, I[lmarinen
Mutual Pension Insurance Company, Nordea Life Assurance Finland Ltd, Julius Tallberg Corp., Danske Invest Finnish
Equity Fund, certain funds managed by Sp-Fund Management Company Ltd and Kempinvest Oy (i.e., the Cornerstone
Investors) have each separately given subscription undertakings in relation to the Offering, under which they commit,
subject to certain customary provisions, to subscribe for Offer Shares in the amount of approximately EUR 53 million in
total in the Offering, provided that that the value of the Company’s outstanding Shares prior to the Offering does not exceed
EUR 219 million.

The Company’s Board of Directors will decide on the execution of the Offering, the final number of Offer Shares and the
allocation of Offer Shares on or about 13 December 2021 (the “Completion Decision). The above information will be
published through a company release after the Completion Decision and be available on the Company’s website at
investors.kempower.com/ipo and in the subscription place of the Public Offering and on the internet at www.nordnet.fi no
later than the business day following the Completion Decision on or about 14 December 2021.

The Company is expected to grant to Carnegie acting as the Stabilising Manager the Over-allotment Option, exercisable
within 30 days from commencement of trading in the Shares on the First North Growth Market, which would entitle the
Stabilising Manager to subscribe for a maximum of 2,273,519 Optional Shares at the Subscription Price solely to cover
over-allotments in connection with the Offering. The Optional Shares represent approximately 6.0 percent of the Shares
and votes vested by the Shares prior to the Offering and approximately 4.1 percent after the Offering assuming that the
Company will issue 17,430,314 Offer Shares. However, the number of Optional Shares will not in any case represent more
than 15 percent of the aggregate number of New Shares.

The Stabilising Manager and the Company are expected to agree on a share issue and share return arrangement related to
stabilisation in connection with the Offering. Pursuant to such arrangement, the Stabilising Manager may subscribe for a
number of Additional Shares equal to the maximum number of Optional Shares to cover any possible over-allotments in
connection with the Offering. To the extent that the Stabilising Manager subscribes for the Additional Shares, it must return
an equal number of Shares to the Company for redemption and cancellation by the Company.

Subscription Price and Period

The Offer Shares are being offered at the Subscription Price of EUR 5.74 per Offer Share. The Subscription Price may be
changed during the subscription period so that in the Public Offering the Subscription Price will be no more than the
original Subscription Price of EUR 5.74 per Offer Share. Possible change would be communicated through a company
release and on the internet at www.nordnet.fi/fi/kempower. If the Subscription Price is changed, the Finnish Prospectus will
be supplemented and the supplement will be published through a company release.

The subscription period for the Public Offering will commence on 2 December 2021, at 10:00 a.m. (Finnish time) and end
on or about 10 December 2021, at 4:00 p.m. (Finnish time). The subscription period for the Public Offering may be, in the
event of an oversubscription, discontinued earliest on 9 December 2021, at 4:00 p.m. (Finnish time). The subscription
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period for the Institutional Offering will commence on 2 December 2021, at 10:00 a.m. (Finnish time) and end on or about
13 December 2021, at 10:00 a.m. (Finnish time).

The Company’s Board of Directors is entitled to extend the subscription periods of the Public and Institutional Offerings.
A possible extension of the subscription period will be communicated through a company release, which will indicate the
new end date of the subscription period. The subscription periods of the Public and Institutional Offerings will in any case
end on 20 December 2021, at 4:00 p.m. (Finnish time) at the latest. The subscription periods of the Public and Institutional
Offerings can be extended independently of one another. A company release concerning the extension of a subscription
period must be published no later than on the estimated final dates of the subscription periods for the Public or Institutional
Offerings stated above.

The Company’s Board of Directors has, in the event of an oversubscription, the right to end the Public Offering at the
earliest on 9 December 2021, at 4:00 p.m. (Finnish Time) and the Institutional Offering at the earliest on
10 December 2021, at 4:00 p.m. (Finnish time). The Public and Institutional Offerings may be ended or not ended
independently of one another. A company release regarding any ending will be published without delay.

Cancellation in Accordance with the Prospectus Regulation

If the Finnish Prospectus is supplemented in accordance with the Prospectus Regulation due to a significant new factor,
material mistake or material inaccuracy that arose or was noted after the FIN-FSA has approved the Finnish Prospectus,
but before trading in the Offer Shares begins on the First North Growth Market, investors who have given their subscription
commitment to subscribe for or purchase Offer Shares in the Public Offering before the supplement or correction of the
Finnish Prospectus have, in accordance with the Prospectus Regulation, the right to cancel their subscription commitments
within three (3) business days after the supplement has been published. The use of the cancellation right requires that the
significant new factor, material mistake or material inaccuracy that led to the supplement or correction arose or was noted
prior to the end of the subscription period or the delivery of the Offer Shares to the investors, whichever occurs first. Any
cancellation of a subscription commitment must concern the total number of shares covered by the subscription
commitment given by an individual investor. If the Finnish Prospectus is supplemented, the supplement will be published
through a company release. The company release will also include information on the right of the investors to cancel their
subscription commitment in accordance with the Prospectus Regulation.

Trading in the Shares

Before the Offering, the Shares have not been subject to trading on a regulated market or multilateral trading facility. The
Company will submit a listing application to Nasdaq Helsinki for the Shares to be listed on the First North Growth Market.
Trading of the Shares on the First North Growth Market is expected to commence on or about 14 December 2021. The
trading code of the Shares is KEMPOWR and the ISIN code is FI4000513593.

When the trading on the First North Growth Market commences on or about 14 December 2021, not all of the Shares may
necessarily have been fully transferred to the investors’ book-entry accounts. If an investor wishes to sell Shares purchased
or subscribed for by it in the Offering on the First North Growth Market, the investor should ensure that the number of
Shares registered to its book-entry account covers the transaction in question at the time of clearing.

Fees and Expenses

The Company will pay the Global Coordinator a fee that is determined on the basis of the gross proceeds from the New
Shares and Optional Shares. In addition, the Company undertakes to reimburse the Global Coordinator for certain expenses.
In connection with the Offering, the Company expects to pay a maximum of approximately EUR 5.9 million in fees and
expenses (assuming that the Over-allotment Option will not be exercised and that the discretionary fee will be paid in full).

Dilution of Ownership

The maximum number of New Shares preliminarily offered in the Offering represents 28.5 percent of the Shares after the
completion of the Offering (assuming that the Over-allotment Option will not be exercised) (31.4 percent assuming that
the Over-allotment Option will be exercised). In the event that existing shareholders of the Company do not subscribe for
Shares in the Offering, their total holdings in the Company would be diluted by 28.5 percent, assuming that the Company
will issue 15,156,795 New Shares (31.4 percent assuming that the Over-allotment Option will be exercised).

Who is the Offeror and/or the Person Asking for Admission to Trading?

The Company will submit an application to Nasdaq Helsinki for the Shares to be listed on the First North Growth Market.
The Company aims to raise gross proceeds of approximately EUR 87.0 million in the Offering by offering New Shares for
subscription.




Why Is this Offering Circular being Produced?
This Offering Circular has been prepared and published by Kempower in order to offer Shares to the public.
Reasons for the Offer

The objective of the Offering is to enable Kempower to execute its growth strategy (i.e., go-to market and innovation
strategy), and to continue to make investments in its production and production capacity, working capital, R&D, and
organisation (including, among others, sales and marketing organisations). The Offering and First North Listing will enable
the Company to obtain access to capital markets, expand its ownership base and improve the liquidity of the Shares.
Additional visibility is also expected to improve Kempower’s recognition among the public and as an employer, and thus
enhance Kempower’s competitiveness. The First North Listing would also allow Kempower to use its Shares more
effectively in incentive programmes for Kempower’s personnel and as a means of consideration in potential acquisitions.

Use and Estimated Amounts of Proceeds

The Company aims to raise gross proceeds of approximately EUR 87.0 million in the Offering by offering New Shares for
subscription. The Company expects to use the net proceeds from the Offering to support Kempower’s growth strategy, to
strengthen Kempower’s operations, to repay non-current and current loans from Kemppi Group Oy and incurred interests
(other than the Capital Loans (as defined below)) (amounting to EUR 4.0 million in total as at the date of this Offering
Circular) and to repay the Capital Loans and incurred interests (amounting to EUR 4.1 million in total as at the date of this
Offering Circular). According to the Company’s preliminary estimate, the implementation of its growth strategy, including
investments in production and production capacity, require investments of at least approximately EUR 30 million in total
between 2022 and 2025. The Company estimates that the largest monetary investments would be made in 2022, 2023 and
2024.

Interests Related to the Offering

The fees to be paid to the Global Coordinator are, in part, linked to the proceeds from the Offering. The Global Coordinator,
as well as other entities in the same group, may purchase and sell the Shares for their own or their customers’ account prior
to, during and after the Offering subject to applicable legislation and regulations. The Global Coordinator, as well as other
entities in the same group, has provided and may in the future provide to the Company investment or other banking services
in accordance with its ordinary business.

Applicable Laws and Dispute Resolution

The Offering shall be governed by the laws of Finland. Any disputes arising in connection with the Offering shall be settled
by the court of competent jurisdiction in Finland.




RISK FACTORS

An investment in Kempower involves a number of risks, many of which are inherent in Kempower’s business and could be
significant. Investors should carefully review the information contained in this Offering Circular, and in particular, the
risk factors described below. The following description of risk factors is based on information known and assessed on the
date of this Offering Circular and, therefore, is not necessarily exhaustive. Some of these factors are potential events that
may or may not materialise. Should one or more of the risk factors described in this Offering Circular materialise, it could
have a material adverse effect on Kempower’s business, financial condition and/or results of operations. Kempower also
faces additional risks not currently known or not currently deemed material, which could also have a material adverse
effect on Kempower’s business, financial condition and/or results of operations. The market price of the Shares could
decline due to the realisation of these risks, and investors could lose part or all of their investment.

The risk factors presented herein have been divided into five categories based on their nature. These categories are:

° risks related to Kempower’s operations;

° risks related to Kempower’s operating environment,

° risks related to financial condition and financing;

° risks related to the Shares,; and

° risks related to the Offering and the First North Listing.

Within each category, the risk factor estimated to be the most material on the basis of an overall evaluation of the criteria
set out in the Prospectus Regulation is presented first. However, the order in which the risk factors are presented after the
first risk factor in each category is not intended to reflect either the relative probability or the potential impact of their
materialisation. The order of the categories does not represent any evaluation of the materiality of the risk factors within
that category, when compared to risk factors in another category.

Risks Related to Kempower’s Operations
Kempower is a growth-stage company and it may fail in executing its growth strategy.

Kempower is an EV fast charging equipment and solutions manufacturer and provider striving for rapid growth. Kempower
designs, manufactures and sells DC fast charging devices, solutions and services for EVs, such as personal and commercial
vehicles, mobile off-highway machinery, and electric marine vessels and boats. Kempower’s revenue has grown rapidly,
growing at a compound annual growth rate (“CAGR”) of 1,191 percent between 2018 and 2020. Kempower has ambitious
expansion plans that will continue to generate significant expenses and require further investments. Executing Kempower’s
growth strategy and achieving its business targets involve greater risks and uncertainties than the operations of companies
with longer operating history.

In accordance with Kempower’s growth strategy, Kempower aims to continue expanding in the European market in the
short to medium term. Kempower already has an established presence in its main geographic market, the Nordics, and it
has begun expanding into the rest of Europe. Kempower also sees significant potential for Kempower to expand into the
United States, with a target of establishing operations there by the end of 2025. The execution of Kempower’s growth
strategy will place significant strain on Kempower’s resources and also increase costs, which is expected to adversely affect
Kempower’s profitability and liquidity. See also “—Risks Related to Financial Condition and Financing—If Kempower is
unable to obtain sufficient financing at favourable terms in the future and/or is unable to generate sufficient revenue or
achieve profitability, that may restrict Kempower’s ability to achieve its business targets and conduct its business
operations in accordance with the set targets” below. If Kempower fails to effectively manage its growth, it could lead to
Kempower not achieving its business targets in full or at all or in the need to modify its growth strategy, or even in the
need to adopt a different strategy. See “Business—Kempower’s Strategy” and “Business—Financial Targets”. All of these
difficulties associated with Kempower’s growth strategy could have a material adverse effect on Kempower’s business,
financial condition and/or results of operations.

If Kempower is not able to substantially scale up its production capacity, sales activities and increase cooperation with
business partners, it will be unable to achieve its business targets.

Kempower’s strategy requires Kempower to substantially scale up its production capacity and the sales and marketing
activities carried out by Kempower’s personnel. Expansion of production capacity and sales and marketing activities
carried out by Kempower requires additional personnel, and Kempower may have difficulty in recruiting qualified
personnel. There is also a risk that Kempower’s current employees and the management team will not be able to transfer
knowledge to new personnel in a timely or otherwise controlled manner, which may result in lowered technical production
capacity. See also “—If Kempower is unable to attract and retain key employees and hire qualified management, technical,
engineering, sales and R&D personnel, its ability to compete and successfully grow its business would be harmed” below.
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There is a risk that as production expands rapidly, Kempower will have difficulties ensuring consistent production, which
is essential for executing Kempower’s growth strategy and achieving its business targets. The risk of ensuring consistent
production becomes more pronounced when entering into new markets and setting up new production facilities. Installation
of Kempower’s products is performed by Kempower’s business partners. These business partners may also sell
Kempower’s products. Kempower is not responsible for the maintenance work of its products, however, it may offer service
and maintenance contracts where the on-site servicing is performed by its business partners. When scaling up its operations,
Kempower needs to create a network of these business partners that are able to install, service and potentially sell
Kempower’s products. Creating this business partner network in new geographic markets of which Kempower has limited
knowledge is especially challenging. If Kempower is unable to transfer knowledge to new employees, ensure that its sales
activities meet production capacity and ensure that its network of business partners is sufficient, this may have material
adverse effects on Kempower’s expansion to new markets.

If any of the aforementioned risks were to materialise, it could have a material adverse effect on the sales of Kempower’s
products and services and could, therefore, have a material adverse effect on Kempower’s business, financial condition,
operating results and/or future prospects.

If Kempower is unable to attract and retain key employees and hire qualified management, technical, engineering, sales
and R&D personnel, its ability to compete and successfully grow its business would be harmed.

The success of Kempower’s business and growth strategy depends on Kempower’s ability to attract and retain key
management, engineering, sales, R&D and other technical personnel. The loss of the services of any of Kempower’s key
employees, particularly those with specific technical expertise in the field of fast charging solutions, could have a material
adverse effect on Kempower’s business, as it may not be able to find suitable individuals to replace such employees on a
timely basis, without incurring increased costs, or at all. The loss of the services of any of Kempower’s key employees
may also result in delays for customer deliveries and product functionalities and, in certain circumstances, the transfer of
expertise to Kempower’s competitors. In addition, as innovation is an important driver of growth for Kempower in the
fast-developing EV charging market, Kempower must be able to hire and retain employees with different skills and
professional expectations. In order to achieve its business targets and to continue its growth and expansion, Kempower will
focus on accelerating its geographic growth, which imposes new demands on Kempower’s management and personnel and
requires recruitment of additional personnel, especially within R&D, production, marketing, sales and after sales. If
Kempower is not successful in recruiting and retaining qualified key personnel, this may have an adverse effect on
Kempower’s growth strategy, business, financial condition and/or results of operations.

Kempower expects to face significant competition in the future as the market for EV charging develops and Kempower
might be outplayed by competitors in the competition phase, which could have a material adverse effect on Kempower’s
business, financial condition and/or results of operations.

Kempower operates in the EV fast charging market. By 2030, the DC fast charging equipment markets in Europe and the
United States are expected to increase to an aggregate of approximately EUR 4,000 million. However, as the EV charging
market is relatively new and developing, there are various uncertainties related to how the market will be structured and
how the competitive landscape in the charger market will develop and which companies will ultimately prevail.

Kempower’s charging solutions have been delivered to more than 30 countries globally. The EV charging markets in these
countries are at varying stages of development, and Kempower believes that the DC fast charging equipment market
remains fragmented and immature with more than 20 identified companies. However, Kempower’s current main
geographic markets, which consist of the Nordics and the rest of Europe, are in the scale-up phase with multiple new and
intermediate companies entering the rapidly growing EV charging market. As the EV charging market is looking for its
form in the scale-up phase, it is crucial for Kempower to build value-adding solutions and differentiate itself from its
competitors. However, the actions of Kempower’s competitors could adversely affect Kempower’s ability to become a
recognised system supplier and, subsequently, its competitive position when the markets in the Nordics and the rest of
Europe enter into the competition phase. In the competition phase, the market will mature, and competition will increase,
which may further result in many scale-up phase companies either being acquired or even eliminated. Therefore, Kempower
continues to invest in its R&D capabilities in order to keep its existing products competitive, to create new innovations in
its new products and to maintain financial competitiveness through design improvements that lower the manufacturing
costs of its products. Kempower aims to build competitiveness in the scale-up phase through software integration services
and to build stickiness when the competition phase begins through advanced estimation and data driven services, up-to-date
additional information (for example about charging time) during charging transactions as well as through third-party
advertisements shown on charging devices’ screens. Staying competitive will require Kempower to build lasting
relationships in different parts of the value chain with successful customers so that Kempower is an established market
participant by the time the EV charging markets in the Nordics, the rest of Europe and Kempower’s other geographic
markets enter into the competition phase. However, there can be no assurance that Kempower will be able to identify the
right customers, or, even if such potential customers are identified, to gain and maintain the business of such customers,
which could result in Kempower being outplayed by competitors in the competition phase, which could have a material
adverse effect on Kempower’s business, financial condition and/or results of operations. See also “Business—Sales”. In
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addition, Kempower may face more intense competition in the future if its competitors adopt aggressive pricing policies,
expand their business partner networks or adapt more quickly to changes in the EV charging market. Kempower’s
competitors could possess larger purchasing economies of scale or lower cost bases, stronger brand recognition or
entrenched relationships with suppliers, any of which may give them a competitive advantage over Kempower and could
lead to a decrease in demand for Kempower’s products. As Kempower is planning to expand its operations geographically,
it will face competition in additional geographic markets.

Kempower’s ability to execute its strategy and to achieve its financial targets is dependent on Kempower’s ability to keep
up with the rapidly changing technology in the EV charging market.

Innovation is an important driver of growth for Kempower in the fast-developing EV fast charging market. Alternative
sources of energy to fossil fuels are continuously being developed, which has set an urgency for the mass adoption of
electric power. This has resulted in a growing demand for electric and hybrid vehicles that provide a sustainable alternative
to internal combustion engine (“ICE”) vehicles. The EV market is relatively new and developing, and consequently, the
EV charging market, including the DC fast charging equipment market, is also characterised by continuously and quickly
evolving technology. In order to become an established market participant, Kempower must keep up with the development
of EV charging technology by developing new innovations as well as develop its existing products.

Kempower’s technology risks are related to its technological competencies, R&D, protection and management of
intellectual property as well as the competencies and development of its personnel. There can be no assurance that
Kempower will be successful in meeting its customers’ needs through innovation or in developing new products and/or
technologies, or that, if developed, that Kempower will be successful in commercialising such products or technologies.
Kempower must also identify and respond to changes in the rapidly growing and changing EV charging market. For
example, Kempower is examining adding liquid-cooled charging cables to its product offering even though there are yet
no such passenger cars on the market that could receive higher charging power enabled by such cables. Kempower’s
competitive position could be harmed if it would be unable to add such a feature to its products quickly enough or at all
due to technological or other challenges. Furthermore, Kempower may face challenges in the future in keeping up with the
digital evolution and software offering of the EV charging market. Kempower expects new digital solutions and the
improvement of certain innovations, such as the Kempower ChargEye™ cloud service to play a larger role in the future.
Competitors of Kempower may be able to keep up with the development better than Kempower, which may give them a
competitive advantage over Kempower and could result in a loss of Kempower’s market share.

Any delays in product development could adversely affect the market adoption of Kempower’s products and weaken
Kempower’s competitive position, particularly if Kempower’s competitors are able to develop and commercialise similar
EV charging technologies and products before Kempower. The materialisation of any of these risks could have a material
adverse effect on the demand for Kempower’s products and services and, therefore, on Kempower’s results of operations.
See also “—Risks related to Kempower’s Operating Environment —Changes to fuel economy standards and financial
incentives supporting the EV market, changes in macroeconomic conditions or the success of alternative fuels may
adversely affect the EV market and fast charging sales opportunities and, thus, the demand for Kempower’s products and
services” below.

Kempower may lose significant customers or fail to build long lasting relationships with market winning customers.

Kempower’s customers mainly consist of CPOs, commercial vehicle and bus fleet operators, original equipment
manufacturers (“OEMSs”) and other customer groups that are served through Kempower’s distributor and installer partner
network. The loss of one or more of Kempower’s major customers, if not replaced on similar terms, could have a material
adverse effect on Kempower’s business, financial condition and/or results of operations. The importance of Kempower’s
largest customer and top three customers of Kempower’s revenue has historically been notable. Kempower’s agreements
with its largest customers are typically framework agreements that include price lists for Kempower’s products and services
for a certain period of time. Deliveries to customers under the framework agreements are based on purchase orders made
by customers or orders made through an electronic data interchange link, through which Kempower receives electronic
orders. Framework agreements do not necessarily result in actual purchase orders as they do not include minimum purchase
obligations. Actual purchase orders may not materialise due to reasons outside of Kempower’s control, such as financial
difficulties of the customers, or due to technical, regulatory or other challenges that arise following the execution of a
framework agreement. Therefore, the number of framework agreements and their potential value is not necessarily an
indication of any level of future revenues. For other customers, purchases are typically purchase orders that are based on
offers by Kempower. For more information on Kempower’s customers, see “Business—Customers”.

Kempower currently has many potential customers as many companies seek to be a system operator or provide, install or
resell charging solutions in other ways. The current scale-up phase of the EV charging market has created opportunities for
intermediate companies that are entering the market and may adjust their position on a case-by-case basis. Kempower
operates on the supply side, and many intermediate companies, may either choose the supply side, in which case they would
compete with Kempower, or the demand side, in which case they could be potential customers of Kempower. As the EV
charging market matures, competition is expected to increase even further and non-value adding intermediate companies
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are likely to leave the market, resulting in fewer competitors. Because many scale-up phase companies may be acquired or
eliminated in the competition phase, it is crucial for Kempower to build long-lasting relationships with market winning
customers. Failure in building long-lasting relationships with market winning customers could adversely affect
Kempower’s competitiveness and future revenue growth as the market matures to the competition phase.

Delays in the delivery of products and projects could have a material adverse effect on Kempower’s business and
potential technical problems with Kempower’s products could result in considerable warranty claims.

Any delays or problems in the deliveries of critical materials by third-party suppliers may cause unforeseen delays in
Kempower’s ability to deliver its products or projects on time, or at all, which could have a material adverse effect on
Kempower’s business. Kempower’s projects typically have relatively short development lead times from the prototype
building phase to the deadline to deliver the completed project to the customer. In certain projects, due to the short
development lead times, the testing phase of Kempower’s products must be kept relatively short, which may result in
technical problems once a product or a project has been delivered to the customer. Such technical problems could result in
considerable warranty claims and significant maintenance costs and could also result in a loss of customers and harm
Kempower’s reputation. See also “—Risks Related to Kempower’s Operating Environment—Increases in costs, disruption
of supply or shortage of critical components or raw materials could harm Kempower’s operations” below and “—~Potential
product or software quality defects, performance issues, product liability or warranty claims associated with Kempower’s
products could have a material adverse effect on Kempower and its reputation” below. The realisation of any of these risks
may have a material adverse effect on Kempower’s business, financial condition and/or results of operations.

Kempower’s geographical expansion involves several risks, and failure to identify suitable customers, recruit new
employees and benefit from estimated competitive advantages could limit its growth and have a material adverse effect
on Kempower.

Kempower’s charging solutions have been delivered to more than 30 countries globally. As at the date of this Offering
Circular, Kempower’s main geographic markets include the Nordics and the rest of Europe. In addition to the Nordics,
Kempower has delivered charging solutions to, for example, the United Kingdom, Germany, the Netherlands, Belgium,
Switzerland, Spain, Italy and France. Kempower also sees significant potential for Kempower to expand into the United
States, with a target of establishing operations there by the end of 2025. Geographic expansion and entry into new markets
involves various risks that may adversely affect Kempower’s business, profitability and growth, such as the competitive
situation in the new markets, challenges in establishing new customer relationships, lack of local brand recognition and
failure to hire skilled personnel, particularly sales personnel. Also, laws and standards regulating Kempower’s products
vary among its markets and Kempower has in certain instances been required to make changes to its products in order to
comply with local requirements, such as requirements relating to the quality of input energy taken by its chargers and such
changes might have to be made also in the future. Such changes may delay the delivery of chargers to its customers and
may even result in order cancellation. In addition, adverse developments in economic and political operating environments
in these markets could have an adverse effect on Kempower. Furthermore, as Kempower’s production facilities are located
in Finland, ensuring the functionality and efficiency of Kempower’s logistics set-up would be particularly important, should
Kempower’s business grow rapidly outside of Europe. Geographical expansion also places new demands on Kempower’s
management, personnel, internal guidelines and control and information systems, and requires recruitment of additional
personnel. See also “—If Kempower is unable to attract and retain key employees and hire qualified management,
technical, engineering, sales and R&D personnel, its ability to compete and successfully grow its business would be
harmed” above. Any failure in pursuing or successfully executing such geographical expansion could stall Kempower’s
growth, which, in turn, would have a material adverse effect on Kempower’s business, financial condition and/or results
of operations.

Potential product or software quality defects, performance issues, product liability or warranty claims associated with
Kempower’s products could have a material adverse effect on Kempower and its reputation.

Kempower is exposed to various risks relating to the quality and/or safety of its products. In particular, as Kempower’s
products are still relatively new and subject to ongoing development work, there is an increased risk related to product
quality and liability. Although Kempower always aims to ensure the quality and safety of its products, there can be no
assurance that Kempower’s products work as intended and that Kempower will not become subject to product liability
claims or allegations regarding the quality or safety of its products. Any claims, allegations or negative publicity related to
Kempower’s products, the products of its competitors or the safety of charging stations in general could weaken its brand
and harm its overall reputation, even if such claims or allegations are unfounded. This could, in turn, reduce demand for
Kempower’s products and services, which could adversely affect Kempower’s competitive position and delay or even
prevent Kempower from pursuing its expansion plans and achieving its financial targets. Although Kempower has several
quality control measures in place, there can be no assurance that such measures will always be adequate for detecting
potential defects in Kempower’s products. Any failures in Kempower’s quality control, including internal measures and
third-party testing, may lead to the delivery of defective products to Kempower’s customers. Any significant product
quality issue may require a considerable amount of management resources. In addition, the costs incurred in correcting
such defects or errors may be substantial. Responding to detected or suspected quality issues, for example, by onboarding
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new suppliers, proactively adjusting production processes or by switching the materials used, usually gives rise to costs
that may be significant. Such issues may also lead to product recalls, product liability or warranty claims, and contractual
liabilities towards Kempower’s customers and/or end customers, or to third-party claims. Kempower is prepared for
potential warranty claims by making provisions. The amount of provisions is defined on the basis of Kempower’s revenue.

Kempower’s product technology may also have undetected defects, errors or bugs, which could reduce the market adoption
of Kempower’s products, damage Kempower’s reputation with current or potential customers, and/or expose it to product
liability and/or other claims that could have a material adverse effect on Kempower’s business. Kempower has in the past
found defects and errors in its products and it may detect new defects or errors in the future. Any real or perceived errors,
failures, vulnerabilities, or bugs in its products could result in adverse publicity that could harm Kempower’s reputation.

Kempower has experienced, and may in the future experience, malfunctions of internally or externally used software,
website disruptions, outages and other performance problems. Such problems may be caused by a variety of factors,
including infrastructure changes, human or software errors, data centre failures, viruses, cyberattacks, fraud, spikes in
customer usage and denial of service issues. In some instances, Kempower may not be able to identify the cause or causes
of such performance problems within an acceptable period of time. If Kempower does not accurately forecast its required
operations infrastructure, its customers may experience service outages that may cause Kempower financial liabilities,
customer losses and damage to Kempower’s reputation, which could have a material adverse effect on Kempower’s growth
strategy.

The realisation of any of these risks may have a material adverse effect on Kempower’s business, financial condition and/or
results of operations.

Significant disruptions in or the suspension of Kempower’s production or deliveries, or damage to or destruction or
closure of Kempower’s production facilities or inventories, would materially undermine Kempower’s ability to distribute
its products.

Kempower purchases materials, including sub-assemblies, from its suppliers and performs the final assembly of its products
at its own two production facilities located in Lahti, Finland. By assembling its products itself, Kempower manages the
most critical work stages and enables customised product configurations for its customers. As Kempower’s production
relies on its own production facilities, events that would cause significant disruptions in or the suspension of Kempower’s
production facilities could materially affect Kempower’s ability to deliver its products to its customers in a timely manner.
Kempower’s production facilities may be damaged or destroyed or they may be closed or the equipment on the premises
may be damaged due to, for example, fire, accident, natural disaster or equivalent events beyond Kempower’s control.
Similarly, Kempower’s inventories stored at its production facilities could be subject to similar events that could destroy
all or part of such inventory. Such events or incidents could result in material disruptions and delays in Kempower’s
production and deliveries and potentially in Kempower not being able to fulfil its obligations to its customers. If Kempower
were unable to locate alternative production facilities, transfer production to its other production facilities or repair the
damaged premises or equipment in a timely and cost-effective manner, such conditions could have a material adverse effect
on Kempower’s business, financial condition and/or results of operations. Kempower is also exposed to risks related to site
security and occupational health and safety at its production facilities. Any failure to maintain high levels of safety
management could result in physical injury, sickness (such as the coronavirus disease (“COVID-19”) infection of multiple
employees) or impairment of Kempower’s reputation or inability to attract and retain skilled employees. In addition, any
severe problems in logistics, such as delays in delivery schedules or damage to cargo, may result in increased costs and,
ultimately, adversely affect Kempower’s business, financial condition and/or results of operations.

Kempower’s production facilities in Lahti, Finland, are leased from third parties. If a lessor were to terminate a lease
agreement or refuse to renew it on commercially acceptable terms, or at all, this could, in the short term, lead to disruptions
in Kempower’s production, reduce Kempower’s production capacity temporarily or permanently, adversely affect its
ability to serve customers and/or give rise to significant costs relating to the closure or transfer of the operations of the
production facility in question.

Kempower may be unable to protect its intellectual property rights or it may be sued by third parties for alleged
infringement of their intellectual property rights.

The key factors for Kempower’s value creation are its deep know-how of power supply, R&D and its intellectual property
rights. Therefore, know-how, intellectual property rights and other intangible property are an important part of Kempower’s
business. Kempower’s success and ability to compete depend in part on its intellectual property rights. Kempower believes
that, in addition to protecting its registered intellectual property rights, it is important for it to protect its unregistered
intellectual property, such as know-how, trade secrets and copyrights. However, the steps Kempower takes to protect its
intellectual property rights may be inadequate. Kempower may be required to spend significant resources to monitor and
protect its intellectual property rights. Litigation brought to protect and enforce Kempower’s intellectual property rights
could be costly and time-consuming and divert management attention and could result in the impairment or loss of portions
of its intellectual property rights. Furthermore, Kempower’s efforts to enforce its intellectual property rights may be met
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with defences, counterclaims and countersuits attacking the validity and enforceability of its intellectual property rights.
Kempower’s failure to protect its intellectual property rights in a timely manner may also result in Kempower’s competitors
being able to protect their similar technologies before Kempower.

Kempower’s success also depends upon not infringing upon intellectual property rights of third parties. Kempower’s
competitors, as well as a number of other entities and individuals, may own or claim to own intellectual property relating
to Kempower’s products or technology. Third parties may also claim that Kempower is infringing on their intellectual
property rights. Any claims or litigation could cause Kempower to incur significant expenses and, if successfully asserted
against it, could require that Kempower pays substantial damages, prevent Kempower from selling its products or require
that it complies with other unfavourable terms. Even if Kempower were to prevail in such a dispute, any litigation regarding
its intellectual property rights could be costly and time-consuming and divert management attention.

Any failure to protect and enforce intellectual property rights or any infringement or alleged infringement of third-party
intellectual property rights could have a material adverse effect on Kempower’s business, financial condition and/or results
of operations.

Kempower is dependent on the Kemppi Group as supplier for certain functions.

Kempower and the Kemppi Group have entered into agreements whereby the Kemppi Group provides services to
Kempower in a number of areas. These services include, inter alia, information technology (“IT”), financial administration,
professional services, rental of facilities and financing. In addition to services, Kempower purchases materials and
sub-assemblies from Kemppi Oy. See also “—Risks Related to Kempower’s Operating Environment—Increases in costs,
disruption of supply or shortage of critical components or raw materials could harm Kempower’s operations” below and
“Related Party Transactions”. The Kemppi Group’s or Kempower’s lack of fulfilment of their commitments in relation to
each other, increases in prices of services by the Kemppi Group, potential disagreements regarding services provided or
other disturbances in the relationship between the Kemppi Group and Kempower could have a material adverse effect on
Kempower’s business, financial condition and/or results of operations.

Difficulties in maintaining and updating IT infrastructure, deficiencies in IT systems, and cyber-attacks related to IT
systems may have an adverse effect on Kempower.

A failure of IT systems to perform as designed could disrupt Kempower’s business and have a material adverse effect on
its revenue and results of operations. In addition, Kempower’s IT systems may be damaged or they may cease to function
for numerous reasons, such as ongoing IT system and IT service development projects, third-party service provider
disruptions, catastrophes, power failures or major accidents, such as fires and natural disasters, and due to human errors,
such as mistakes made by Kempower’s own employees. Kempower’s IT infrastructure has been, in part, originally
developed for the Kemppi Group and Kempower uses the same IT infrastructure, albeit with some modifications, in its
operations. In order to find solutions that are better suited for Kempower and to limit its dependence on the Kemppi Group’s
IT infrastructure, Kempower aims to have its own IT infrastructure in place by the end of 2022. For the aforementioned
reasons, there can be no assurance that the new IT infrastructure will function properly at all times and that the separation
of Kempower’s IT infrastructure from that of the Kemppi Group will not cause disturbances that affect Kempower’s
operations. Kempower’s new IT infrastructure and its potential updates and upgrades may involve wide-ranging transition
stage risks or they could increase susceptibility to the risks described below. Kempower’s IT systems and infrastructure
may be vulnerable to cybersecurity risks, including direct or indirect cyberattacks, such as computer viruses and worms,
phishing attacks, and penetrating or bypassing security measures in order to gain unauthorised access to Kempower’s
information networks and systems. See also “—Potential product or software quality defects, performance issues, product
liability or warranty claims associated with Kempower’s products could have a material adverse effect on Kempower and
its reputation” above. Exploitation of possible weaknesses in Kempower’s security controls could disrupt its business and
cause leakage of sensitive information, theft of intellectual property and damage to Kempower’s reputation. Any of these
risks could have a material adverse effect on Kempower’s business, financial condition and/or results of operations.

Kempower’s risk management and internal controls may not necessarily be able to prevent or detect negligence,
mistakes or action contrary to Kempower’s guidelines or regulations.

Kempower has adopted and introduced processes, systems and controls to ensure compliance with applicable laws and
regulations. These actions may not necessarily be sufficient to prevent or detect any deficient practices, negligence, fraud,
mistakes, action contrary to Kempower’s guidelines or regulations and illegal activity that may be pursued not only by
Kempower’s employees and representatives, but also by its suppliers and customers. Although Kempower’s internal
systems and controls seek to manage such risks and its manufacturers are required to adhere to its code of conduct, these
systems and controls may not be sufficient to uncover or prevent or detect negligence, mistakes or action contrary to
Kempower’s guidelines or regulations. For example, Kempower, its suppliers or its customers could become subject to
allegations of non-compliance with acceptable labour practices or applicable laws, including fraud, bribery or corruption,
resulting from the sourcing of products in foreign markets. Any acts, wrongdoings or non-compliance with any laws, rules
and regulations by Kempower, its employees and representatives or its suppliers and customers could harm Kempower’s
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business, reputation and brand, and Kempower could be required to expend significant resources in its efforts to rebuild its
business, reputation and brand. If Kempower fails to organise or maintain effective internal controls or to introduce the
necessary, new or improved control procedures or if it experiences difficulties in their introduction, Kempower may fail in
the correctness of reporting or prevention of abuses. Realisation of any of the aforementioned risks may have a material
adverse effect on Kempower’s business, financial condition and/or results of operations.

Kempower’s insurance policies provide limited coverage, potentially leaving Kempower uninsured against certain risks.

As at the date of this Offering Circular, nearly all of Kempower’s insurance policies (excluding personnel insurance) are
through Kemppi Group Oy in order to achieve cost advantages and administrational efficiency. See also “—Kempower is
dependent on the Kemppi Group as supplier for certain functions” above. Kempower’s insurance policies include, among
others, property damage and business interruption insurance, cargo insurance, general and product liability insurance,
accident insurance for employees, directors’ and officers’ liability insurance, crime insurance and cyber liability insurance
for amounts believed to be consistent with industry practices. However, Kempower is not fully insured against all risks,
and insurance against all types of risks and catastrophic events may not be available on reasonable economic terms, or at
all. For example, Kempower’s insurance coverage does not cover claims based on slowly occurring environmental damages
on Kempower’s properties or other properties, claims based on damages that are a consequence of pandemics, such as
COVID-19, or claims based on the realisation of certain business risks that are uninsurable by nature. The occurrence of
an accident that causes losses in excess of limits specified under the relevant policy or is subject to material deductibles or
self-insured retentions, could have a material adverse effect on Kempower’s business, financial condition and/or results of
operations. In addition, Kempower could be exposed to accidents arising from events not covered by insurance policies,
which are inherently unpredictable in terms of both their occurrence and severity. Moreover, any accidents could, albeit
that they are covered by Kempower’s insurance policies, lead to increased insurance premiums in the future and, therefore,
increase Kempower’s operating costs.

Risks Related to Kempower’s Operating Environment

Increases in costs, disruption of supply or shortage of critical components or raw materials could harm Kempower’s
operations.

Kempower purchases approximately 600 individual types of materials (i.e., parts and components), including
sub-assemblies, from its suppliers. Kempower’s purchasing also entails purchasing electronic sub-assemblies, such as
circuit board assemblies, that are ultimately used in the final assembly process of its products. Risks relating to the
availability of the materials and the price, quality and delivery schedule in the supply chain, in particular in relation to
existing important suppliers, are material for Kempower. Kempower relies on a limited number of suppliers, such as
Kemppi Oy, to provide certain critical materials, such as circuit board assemblies, for its charging stations, exposing
Kempower to third-party sourcing risks. For the year ended 31 December 2020, Kempower’s three largest suppliers
accounted for 57 percent of Kempower’s materials expenses and no individual supplier had a share of more than 38 percent
of Kempower’s materials expenses. Kempower’s largest supplier is Kemppi Oy, its second largest supplier is a mechanical
sub-assembly supplier and its third and fourth largest suppliers are electrical component suppliers. For certain materials,
Kempower currently relies only on one supplier, but is aiming to secure additional suppliers to limit the dependency on
any single supplier. If such a supplier was unable to deliver the required materials to Kempower on time, at a competitive
price or at all, Kempower could become subject to substantial additional costs arising out of arranging a substitute delivery
with another supplier. Should one of the critical materials suppliers cease to deliver critical materials to Kempower,
Kempower would have to find alternative sources for the critical materials. Even if Kempower finds a supplier that is
capable of producing the critical materials, moving production to the new supplier is a labour-intensive and lengthy process,
possibly resulting in a stoppage in Kempower’s production and a decrease in sales. Technologies used in the charging
market also develop rapidly, which may result in materials and sub-assemblies procured from Kempower’s third-party
suppliers expiring quickly. If these materials or sub-assemblies are not used and need to be scrapped, this could have an
adverse effect on Kempower’s margins.

As at the date of this Offering Circular, there is an ongoing worldwide shortage of semiconductor components, which has
been accentuated by problems in supply chains related to the COVID-19 pandemic. Kempower has in the past, and may in
the future, encounter problems related to its materials and sub-assembly suppliers. Problems related to Kempower’s
suppliers can affect the price and availability of the materials used in Kempower’s products,